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This brochure provides information about the qualifications and business practices of Capstone Wealth
Advisors, Inc. If you have any questions about the contents of this brochure, contact us at
317-577-8233. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority.

Additional information about Capstone Wealth Advisors, Inc. is available on the SEC's website at
www.adviserinfo.sec.gov.

Capstone Wealth Advisors, Inc. is a registered investment adviser. Registration with the United States
Securities and Exchange Commission or any state securities authority does not imply a certain level of
skill or training.



Item 2 Summary of Material Changes

Form ADV Part 2 requires registered investment advisers to amend their brochure when information
becomes materially inaccurate. If there are any material changes to an adviser's disclosure brochure,
the adviser is required to notify you and provide you with a description of the material changes.

Since the filing of our last annual updating amendment dated February 25, 2025, we have no material
changes to report.
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Item 4 Advisory Business

Capstone Wealth Advisors Inc. (CWA) was started in the fall of 2002. Ronald J. Rich is the primary
owner, with 55% ownership, Thomas M. Steinmetz owns 25%, Jacob C. Rich owns 10% and Teresa L.
Barthuly owns 10%. CWA has no other locations or owners.

CWA offers personal Financial Planning Services and Wealth Advisory Services to individuals and
families. Those services include tax reduction planning, discretionary asset allocation and monitoring,
cash flow planning, estate organization, beneficiary, title and ownership designations, budgeting, life
and wealth goal planning, discretionary asset allocation and monitoring includes allocation models built
with investment products such as mutual funds, ETFs and separately managed accounts. The
investment monitoring service includes periodic reports which address current values, cost basis and
performance. The service also includes a tax letter summary of dividends, interest and capital gains
and losses.

CWA meets personally with clients and prospective clients and reviews prior year tax returns, copies of
existing investments and has a discussion about the client's cash flow, net worth, investing experience
and life and wealth goals. Additionally, we attempt to understand a client's risk tolerance for market
volatility and cash reserves to determine the appropriate asset allocation to help them meet their
investing needs. For Discretionary Asset Allocation Services, clients may, in the case of the separately
managed program, request that a particular security or types of securities be blocked from their
account such as alcohol and tobacco.

Advisory Services to Retirement Plans — We offer various levels of advisory and consulting services to
employee benefit plans ("Plan") but not directly to the participants of such plans ("Participants"). The
services are designed to assist plan sponsors in meeting their management and fiduciary obligations to
Participants under the Employee Retirement Income Securities Act ("ERISA"). Pursuant to adopted
regulations of the U.S. Department of Labor, we are required to provide the Plan's responsible plan
fiduciary (the person who has the authority to engage us as an investment adviser to the Plan) with a
written statement of the services we provide to the Plan, the compensation we receive for providing
those services, and our status. Capstone Wealth Advisors, Inc. is a state registered investment adviser
and represents that it is not subject to any disqualification as set forth in Section 411 of ERISA. In
performing fiduciary services, our firm is acting as a fiduciary of the Plan as defined in Section 3(21)
under the Employee Retirement Income Security Act ("ERISA") for purposes of providing non-
discretionary investment advice only.

Business Advisory Services - We provide advisory services to businesses that may include:
* Development of financial dashboard of key business metrics

Tax reduction planning

Determination of business value

Development of business continuation plan (buy & sell)

Monitoring of retirement plan

Wage continuation benefits

Integration of personal financial planning with business benefit planning

IRA Rollover Recommendations — Effective December 20, 2021 (or such later date as the US
Department of Labor ("DOL") Field Assistance Bulletin 2018-02 ceases to be in effect), for purposes of
complying with the DOL's Prohibited Transaction Exemption 2020-02 ("PTE 2020-02") where
applicable, we are providing the following acknowledgment to you. When we provide investment
advice to you regarding your retirement plan account or individual retirement account, we are
fiduciaries within the meaning of Title | of the Employee Retirement Income Security Act and/or the
Internal Revenue Code, as applicable, which are laws governing retirement accounts. The way we



make money creates some conflicts with your interests, so we operate under a special rule that
requires us to act in your best interest and not put our interest ahead of yours. Under this special rule's
provisions, we must:

* Meet a professional standard of care when making investment recommendations (give prudent
advice);

* Never put our financial interests ahead of yours when making recommendations (give loyal
advice);

* Avoid misleading statements about conflicts of interest, fees, and investments;

* Follow policies and procedures designed to ensure that we give advice that is in your best
interest;

« Charge no more than is reasonable for our services; and

* Give you basic information about conflicts of interest.

We do not participate in wrap fee arrangements.

Assets Under Management
As of December 31, 2025, we continuously manage $100,214,277 of client assets on a discretionary
basis and provide advice on $484,923 in assets on a non-continuous basis.

Item 5 Fees and Compensation

Financial Planning Services

We charge a project fee for financial planning services which is negotiable depending on the scope
and complexity of the plan, your situation, and your financial objectives. You pay a retainer fee in
advance of one half the quoted fees and the balance of the planning fee when the recommendation
letter is delivered. The fee is based on an estimate of the total time required to complete the project at
the start of the relationship. In limited circumstances, such as extending the length or scope of the
initial project, the costs could exceed the initial estimate. In such cases, we will notify you in advance
and request that you approve the additional fee. You will be billed directly for our advisory services
related to financial planning. Financial planning fees are based on the general billing rate of $250/hour.

Wealth Advisory Services

Our advisory fees related to discretionary asset allocation services are payable within thirty (30) days
after your receipt of our calendar quarter-end billing statement. The quarterly fee is equal to the
amount computed by applying the following applicable quarterly percentage rate to the value of the
account at the close of the immediately preceding quarter:

Amount Quarterly Annualized
Invested Rate Rate
First $500,000 .3125% 1.25%
Next $750,000 .2500% 1.00%
Next $750,000 .1875% 0.75%
Next $3 million .12500% 0.50%
Next $5 million .0625% 0.25%
In excess of $10 million Negotiable Negotiable



Please note, the above fee schedule does not include the advisory fees paid to SEI Investments
Management Corp. In the event of a reduction of account assets during a calendar quarter
representing substantially all of account assets, the quarterly fee, prorated to the date of such
reduction, shall become payable immediately. The fee rate shall be determined by multiplying the
quarterly fee rate times the ratio of the number of days in the quarter prior to the reduction to the
number of days in the quarter. Larger accounts may negotiate fees per the fee schedule.

We will send you an invoice for the payment of our advisory fee or we will deduct our fee directly from
your account through the qualified custodian holding your funds and securities. We will deduct our
advisory fee only when the following requirements are met:

* You provide our firm with written authorization permitting the fees to be paid directly from your
account held by the qualified custodian.

» The qualified custodian agrees to send you a statement, at least quarterly, indicating all
amounts dispersed from your account including the amount of the advisory fee paid directly to
our firm.

You may terminate the Wealth Advisory Services Agreement upon 30-days' written notice to our firm.
You will incur a pro rata charge for services rendered prior to the termination of the portfolio Wealth
Advisory Services Agreement, which means you will incur advisory fees only in proportion to the
number of days in the quarter for which you are a client.

Clients incur mutual fund and separate manager fees in addition to the CWA advisory fee. The account
opening documents for the individual fund or manager will provide details regarding additional charges
and/or account size minimums.

Advisory Services to Retirement Plans

The services we provide to your Plan are described in ltem 4 of this brochure and in the advisory
agreement that you sign. Our compensation for these services are based on either a flat fee or on
percentage of plan assets and is negotiable based on the complexity of the plan and amount of time
needed to properly service the accounts under the Plan. We do not reasonably expect to receive any
other compensation, direct or indirect, for the services we provide to the Plan or Participants. In most
cases our fees are billed directly to the plan sponsor unless the plan sponsor arranges for our fee to be
deducted from the plan or directs the plan record-keeper to issue payment for our fee out of the plan. If
we receive any other compensation for such services, we will (i) offset the compensation against our
stated fees, and (ii) we will promptly disclose the amount of such compensation, the services rendered
for such compensation and the payer of such compensation to you.

Business Advisory Services
Business Advisory Services provided are at an hourly rate of $250.00, due at the beginning of each
quarter and payable to Capstone Wealth Advisors, Inc.

We do not sell products or receive commissions. We do not recommend investments that pay a
commission, nor do we sell them.

Item 6 Performance-Based Fees and Side-By-Side Management

We do not receive performance-based fees.



Item 7 Types of Clients

Most of our clients are individuals and families. We also provide investment advice and monitor
performance for small to mid-size 401(k) and profit sharing plans. We do not accept accounts smaller
than $250,000 and reserve the right to charge a minimum fee of $2,500.00 annually for discretionary
asset allocation services.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

We review our client's income tax return, discuss their personal life and wealth goals and the client
willingness to accept market volatility. Based on this information we recommend investments and
discretionary asset allocation models consistent with these factors. All investments have a risk of
market loss.

All clients should be advised that investing has risks which include potential loss of principal,
underperforming the market and experiencing extended periods of time when investments perform
below historical averages. Historical returns are not guarantees of future performance.

Most of our clients invest in mutual funds or separately managed accounts. Diversified investments
such as mutual funds or professionally managed portfolios do not prevent the risk of loss or guarantee
performance. All investing activity includes the risk of loss of principal and underperforming the market.

Item 9 Disciplinary Information

Capstone Wealth Advisors, Inc. has been registered and providing investment advisory services since
2002. Neither our firm nor any of our management persons has any legal or disciplinary information.

Item 10 Other Financial Industry Activities and Affiliations

We have not provided information on other financial industry activities and affiliations because we do
not have any relationship or arrangement that is material to our advisory business or to our clients with
any of the types of entities listed below.

1. broker-dealer, municipal securities dealer, or government securities dealer or broker.

2. investment company or other pooled investment vehicle (including a mutual fund, closed-end
investment company, unit investment trust, private investment company or "hedge fund," and
offshore fund).

other investment adviser or financial planner.

futures commission merchant, commodity pool operator, or commodity trading advisor.
banking or thrift institution.

accountant or accounting firm.

lawyer or law firm.

insurance company or agency.

. pension consultant.

10.real estate broker or dealer.

11.sponsor or syndicator of limited partnerships.
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CWA also provides business advisory services to medical practices and other privately owned
businesses on an hourly fee or fixed fee basis. These services include banking relationships, the sale
and or purchase of the practice/business or its assets, practice management evaluations/reviews and
financial/accounting. The fees paid for advisory services are separate and distinct from the fees for
these other business services.

Recommendations or Selections of Other Investment Advisers

CWA recommends other investment advisers to help with the administration of client accounts. In such
circumstances, CWA will not share in the other investment adviser's asset management fee but will be
paid separately by the client. This situation creates a conflict of interest. However, when
recommending another investment adviser, the client's best interest and suitability of the other
investment adviser will be the main determining factors of CWA. This relationship is disclosed to the
client at the commencement of the advisory relationship. CWA will only recommend another
investment adviser who is properly licensed or registered as an investment adviser.

Currently, CWA recommends that certain clients allocate investment assets among the various ETF &
mutual fund asset allocation models, underlying mutual funds, and/or independent investment
manager programs offered through SEI Investments Management Corp. ("SEI"), as well as investment
models developed by CWA. SEl is a global asset management company and sponsor of its own
proprietary mutual funds. SEI Private Trust Company, an affiliate of SEl, serves as custodian for each
SEI account, and provides each client with reporting services, including consolidated monthly
statements, quarterly performance reports, and year-end tax reports. SEl enables investment advisers
such as CWA to offer its clients services that are not otherwise available to the general public. As part
of its overall investment management program, SEI offers quarterly rebalancing of each client's
investment assets for the purpose of maintaining the assets in accordance with the client's previously
designated asset allocations for the SEI account.

Item 11 Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

We do not buy or sell securities for clients in which we have a material interest.

We purchase and own the same mutual funds and use the same separate account managers as we
recommend to our clients. We believe in what we recommend to our clients and purchase them from
the same independent party as our clients and receive no preference or compensation.

Our purchase of mutual funds and the use of separate account managers similar to what we
recommend to our clients does not present a conflict of interest. We pay the same price receive the
same reports and are not compensated. Nor do we receive any preferences of any kind from the
custodian.

Item 12 Brokerage Practices

We maintain relationships with several custodians. While you are free to choose any custodian or other
service provider, we recommend that you establish an account with a custodian with which we have an
existing relationship.



Item 13 Review of Accounts

We review all accounts no less than annually. Reviews are conducted by Ron Rich, Principal and the
investment adviser representative assigned to the account. We review asset allocation, performance,
cash flow in and out, gains and losses and manager changes.

We review periodically but will review anytime a client requests.

We provide no less than quarterly reports sent either by mail or electronically. The reports indicate
current account market value, all activity, securities owned, cash flow in and out.

Item 14 Client Referrals and Other Compensation
We have received no economic benefits, prizes or awards.

We directly compensate solicitors for client referrals. When the opportunity for such compensated
referrals arises, we compensate the solicitors based on a flat monthly fee or by paying them a one-time
fixed fee for each referral they send us. In order to receive a cash referral fee from us, the solicitor
must comply with the requirements of the jurisdictions in which they operate. If you were referred to us
by a solicitor, you should have received a copy or link to access this brochure along with the solicitor's
disclosure statement at the time of the referral. You will not pay additional fees because of this referral
arrangement.

We request that our solicitor disclose to you whether multiple referral relationships exist.

In addition, we do on occasion have lunch or dinner with other professionals who provide services to
our clients such as attorneys, CPA's and insurance professionals for the purpose of discussing
developments in our respective professions and for the mutual benefit of our shared clients. Further we
invite these individuals to our educational and lifetime learning events for the mutual benefit of our
shared clients.

Item 15 Custody

We do not have physical custody of any of your funds and/or securities. Your funds and securities will
be held with a bank, broker-dealer, or other independent, qualified custodian. You will receive account
statements from the independent, qualified custodian(s) holding your funds and securities at least
quarterly. The account statements from your custodian(s) will indicate the amount of our advisory fees
deducted from your account(s) each billing period. You should carefully review account statements for
accuracy.

Trustee Services

Persons associated with our firm may serve as trustees to certain accounts for which we also provide
investment advisory services. In all cases, the persons associated with our firm have been appointed
trustee as a result of a family or personal relationship with the trust grantor and/or beneficiary and not
as a result of employment with our firm. Therefore, we are not deemed to have custody over the
advisory accounts for which persons associated with our firm serve as trustee.



Item 16 Investment Discretion

You may grant our firm discretion over the selection and amount of securities to be purchased or sold
for your account(s) without obtaining your consent or approval prior to each transaction. You may
specify investment objectives, guidelines, and/or impose certain conditions or investment parameters
for your separately managed account(s). For example, you may specify that the investment in any
particular industry should not exceed specified percentages of the value of the portfolio and/or
restrictions or prohibitions of transactions in the securities of a specific industry or security.

Item 17 Voting Client Securities

We do not vote client securities, Clients receive proxy material directly from the custodian and may call
us should they have questions.

Item 18 Financial Information

Our firm does not have any financial condition or impairment that would prevent us from meeting our
contractual commitments to you. We do not take physical custody of client funds or securities, or serve
as trustee or signatory for client accounts, and, we do not require the prepayment of more than $500 in
fees six or more months in advance nor have we filed a bankruptcy petition at any time in the past ten
years. Therefore, we are not required to include a financial statement with this brochure.

Item 19 Requirements for State-Registered Advisers

Refer to the Part(s) 2B for background information about management personnel and those giving
advice on behalf of our firm.

Please refer to the "Advisory Business" section of this brochure for information on all of the firm's
advisory activities.

Neither our firm, nor any persons associated with our firm are compensated for advisory services with
performance-based fees. Please refer to the "Performance-Based Fees and Side-By-Side
Management" section above for additional information on this topic.

Neither our firm, nor any of our management persons have any reportable arbitration claims, civil, self-
regulatory organization proceedings or administrative proceedings.

Neither our firm, nor any of our management persons have a material relationship or arrangement with
any issuer of securities.

Item 20 Additional Information

Your Privacy

We view protecting your private information as a top priority. Pursuant to applicable privacy
requirements, we have instituted policies and procedures to ensure that we keep your personal
information private and secure.

We do not disclose any non-public personal information about you to any non-affiliated third parties,
except as permitted by law. In the course of servicing your account, we may share some information
with our service providers, such as transfer agents, custodians, broker-dealers, accountants,
consultants, and attorneys.
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We restrict internal access to non-public personal information about you to employees, who need that
information in order to provide products or services to you. We maintain physical and procedural
safeguards that comply with regulatory standards to guard your non-public personal information and to
ensure our integrity and confidentiality. We will not sell information about you or your accounts to
anyone. We do not share your information unless it is required to process a transaction, at your
request, or required by law.

You will receive a copy of our privacy notice prior to or at the time you sign an advisory agreement with
our firm. Thereafter, we will deliver a copy of the current privacy policy notice to you on an annual
basis. Please contact our main office at the telephone number on the cover page of this brochure if you
have any questions regarding this policy.

Trade Errors

In the event a trading error occurs in your account, our policy is to restore your account to the position
it should have been in had the trading error not occurred. Depending on the circumstances, corrective
actions may include canceling the trade, adjusting an allocation, and/or reimbursing the account. If a
trade error results in a profit, the trade error will be corrected in the trade error account of the executing
broker-dealer and you will not keep the profit.

Class Action Lawsuits

We do not determine if securities held by you are the subject of a class action lawsuit or whether you
are eligible to participate in class action settlements or litigation nor do we initiate or participate in
litigation to recover damages on your behalf for injuries as a result of actions, misconduct, or
negligence by issuers of securities held by you.
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Ronald Rich

Capstone Wealth Advisors, Inc.
5875 Castle Creek Pkwy.
Ste 290
Indianapolis, IN 46250

Telephone: 317-577-8233
Facsimile: 317-577-8234

February 25, 2025

FORM ADV PART 2B
BROCHURE SUPPLEMENT

This brochure supplement provides information about Ronald Rich that supplements the Capstone
Wealth Advisors, Inc. brochure. You should have received a copy of that brochure. Contact us at 317-
577-8233 if you did not receive Capstone Wealth Advisors, Inc.'s brochure or if you have any questions
about the contents of this supplement.

Additional information about Ronald Rich is available on the SEC's website at
www.adviserinfo.sec.qov.




Item 2 Educational Background and Business Experience
Ronald J. Rich
Year of Birth: 1954
Formal Education after High School:
* Indiana University, BS, Accounting, 1983
» College For Financial Planning, 1993

Business Background for the Previous Five Years:
» Capstone Wealth Advisors Inc., Principal/Chief Compliance Officer, 07/2002 - Present

Item 3 Disciplinary Information

Ronald J. Rich does not have any reportable disciplinary disclosure

Item 4 Other Business Activities

Ronald J. Rich is not engaged in any other investment related activity, does not receive any
commissions, trail fees, bonuses or other compensation for advisory services. There are no material
conflicts of interest.

Ronald J. Rich is not engaged in any other business activity for compensation

Item 5 Additional Compensation

No economic benefits are provided to Ronald J. Rich, for his advisory services, by someone who is not
a client.

Item 6 Supervision

Ronald J. Rich is a Principal and Chief Compliance Officer of our firm; therefore, supervision is not
required.

Item 7 Requirements for State-Registered Advisers

Ronald J. Rich does not have, or has ever had, any reportable arbitration claims, has not been found
liable in a reportable civil, self-regulatory organization or administrative proceeding, and has not been
the subject of a bankruptcy petition.



Thomas M. Steinmetz, CFP®

Capstone Wealth Advisors, Inc.
5875 Castle Creek Pkwy.
Ste 290
Indianapolis, IN 46250

Telephone: 317-577-8233
Facsimile: 317-577-8234

July 9, 2024

FORM ADV PART 2B
BROCHURE SUPPLEMENT

This brochure supplement provides information about Thomas Steinmetz that supplements the
Capstone Wealth Advisors, Inc. brochure. You should have received a copy of that brochure. Contact
us at 317-577-8233 if you did not receive Capstone Wealth Advisors, Inc.'s brochure or if you have any

questions about the contents of this supplement.

Additional information about Thomas Steinmetz is available on the SEC's website at
www.adviserinfo.sec.gov.



Item 2 Educational Background and Business Experience
Thomas M. Steinmetz, CFP®

Year of Birth: 1958
Formal Education after High School:

* Indiana University, BS, Accounting, 1980

* College for Financial Planning, MS, Wealth Management, 1995
Business Background for the Previous Five Years:

* Capstone Wealth Advisors Inc., Principal, 07/2007 - Present

* Urology Of Indiana LLC, Practice Administrator, 4/2004 - 6/2007

Cettifications: CFP

CERTIFIED FINANCIAL PLANNER™ Professional

I am certified for financial planning services in the United States by Certified Financial Planner Board of

Standards, Inc. ("CFP Board"). Therefore, | may refer to myself as a CERTIFIED FINANCIAL
PLANNER™ professional or a CFP® professional, and | may use these and CFP Board's other
certification marks (the "CFP Board Certification Marks"). The CFP® certification is voluntary. No
federal or state law or regulation requires financial planners to hold the CFP® certification. You may
find more information about the CFP®
certification at www.cfp.net.

CFP® professionals have met CFP Board's high standards for education, examination, experience, and

ethics. To become a CFP® professional, an individual must fulfill the following requirements:

Education — Earn a bachelor's degree or higher from an accredited college or university and
complete CFP Board-approved coursework at a college or university through a CFP Board

Registered Program. The coursework covers the financial planning subject areas CFP Board has

determined are necessary for the competent and professional delivery of financial planning

services, as well as a comprehensive financial plan development capstone course. A candidate

may satisfy some of the coursework requirement through other qualifying credentials.
Examination — Pass the comprehensive CFP® Certification Examination. The examination is

designed to assess an individual's ability to integrate and apply a broad base of financial planning

knowledge in the context of real-life financial planning situations.

Experience — Complete 6,000 hours of professional experience related to the personal financial
planning process, or 4,000 hours of apprenticeship experience that meets additional requirements.

Ethics — Satisfy the Fitness Standards for Candidates for CFP® Certification and Former
CFP® Professionals Seeking Reinstatement and agree to be bound by CFP Board's Code of

Ethics and Standards of Conduct ("Code and Standards"), which sets forth the ethical and practice

standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics

requirements to remain certified and maintain the right to continue to use the CFP Board Certification

Marks:

Ethics — Commit to complying with CFP Board's Code and Standards. This includes a

commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, act in
the best interests of the client, at all times when providing financial advice and financial planning.



CFP Board may sanction a CFP® professional who does not abide by this commitment, but CFP
Board does not guarantee a CFP® professional's services. A client who seeks a similar
commitment should obtain a written engagement that includes a fiduciary obligation to the client.
Continuing Education — Complete 30 hours of continuing education every two years to maintain
competence, demonstrate specified levels of knowledge, skills, and abilities, and keep up with
developments in financial planning. Two of the hours must address the Code and Standards.

Item 3 Disciplinary Information

Thomas M. Steinmetz does not have any reportable disciplinary disclosure.

Item 4 Other Business Activities

Thomas M. Steinmetz is not engaged in any other investment related activity, does not receive any
commissions, trail fees, bonuses or other compensation for advisory services offered through our firm.

Thomas M. Steinmetz is provides consulting services to medical practices for financial and accounting
related issues on an hourly fee basis. In the event a client is in need of these types of services, our firm

may refer the client to Thomas M. Steinmetz. The fees you pay our firm for advisory services are
separate and distinct from fees earned by Thomas M. Steinmetz for these other business activities.

Item 5 Additional Compensation

No economic benefits are provided to Thomas M. Steinmetz, for his advisory services, by someone
who is not a client.

Item 6 Supervision

Ronald J. Rich is responsible for supervising the advisory activities of Thomas M. Steinmetz and can
be reached at 317-577-8233.

Item 7 Requirements for State-Registered Advisers

Thomas M. Steinmetz does not have, or has ever had, any reportable arbitration claims, has not been
found liable in a reportable civil, self-regulatory organization or administrative proceeding, and has not
been the subject of a bankruptcy petition.



Jacob C. Rich, CFP®

Capstone Wealth Advisors, Inc.
5875 Castle Creek Pkwy.
Ste 290
Indianapolis, IN 46250

Telephone: 317-577-8233
Facsimile: 317-577-8234

June 15, 2022

FORM ADV PART 2B
BROCHURE SUPPLEMENT

This brochure supplement provides information about Jacob C. Rich that supplements the Capstone
Wealth Advisors, Inc. brochure. You should have received a copy of that brochure. Contact us at 317-
577-8233 if you did not receive Capstone Wealth Advisors, Inc.'s brochure or if you have any questions
about the contents of this supplement.

Additional information about Jacob C. Rich (CRD # 6837023) is available on the SEC's website at
www.adviserinfo.sec.gov.




Item 2 Educational Background and Business Experience

Jacob C. Rich, CFP®
Year of Birth: 1988
Formal Education After High School:
* Indiana University Bloomington, Bachelor of Science in Kinesiology, Sports Marketing and
Management, 2011
Business Background:.
» Capstone Wealth Advisors, Inc., Investment Adviser Representative, 1/2020 - Present
» Bank of America, N.A., Financial Advisor, 12/2017 - 1/2020
* Merrill Lynch, Pierce, Fenner, Smith, Inc., Financial Advisor, 7/2017 - 2/2020
» ADP, Small Business Sales Consultant, 9/2014 - 7/2017

Certifications: CFP
CERTIFIED FINANCIAL PLANNER™ Professional

| am certified for financial planning services in the United States by Certified Financial Planner Board of
Standards, Inc. ("CFP Board"). Therefore, | may refer to myself as a CERTIFIED FINANCIAL
PLANNER™ professional or a CFP® professional, and | may use these and CFP Board's other
certification marks (the "CFP Board Certification Marks"). The CFP® certification is voluntary. No
federal or state law or regulation requires financial planners to hold the CFP® certification. You may
find more information about the CFP®

certification at www.cfp.net.

CFP¢ professionals have met CFP Board's high standards for education, examination, experience, and
ethics. To become a CFP® professional, an individual must fulfill the following requirements:

Education — Earn a bachelor's degree or higher from an accredited college or university and
complete CFP Board-approved coursework at a college or university through a CFP Board
Registered Program. The coursework covers the financial planning subject areas CFP Board has
determined are necessary for the competent and professional delivery of financial planning
services, as well as a comprehensive financial plan development capstone course. A candidate
may satisfy some of the coursework requirement through other qualifying credentials.
Examination — Pass the comprehensive CFP® Certification Examination. The examination is
designed to assess an individual's ability to integrate and apply a broad base of financial planning
knowledge in the context of real-life financial planning situations.

Experience — Complete 6,000 hours of professional experience related to the personal financial
planning process, or 4,000 hours of apprenticeship experience that meets additional requirements.
Ethics — Satisfy the Fitness Standards for Candidates for CFP¢ Certification and Former

CFPe Professionals Seeking Reinstatement and agree to be bound by CFP Board's Code of
Ethics and Standards of Conduct ("Code and Standards"), which sets forth the ethical and practice
standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics
requirements to remain certified and maintain the right to continue to use the CFP Board Certification
Marks:

Ethics — Commit to complying with CFP Board's Code and Standards. This includes a
commitment to CFP Board, as part of the certification, to act as a fiduciary, and therefore, act in
the best interests of the client, at all times when providing financial advice and financial planning.



CFP Board may sanction a CFP® professional who does not abide by this commitment, but CFP
Board does not guarantee a CFP® professional's services. A client who seeks a similar
commitment should obtain a written engagement that includes a fiduciary obligation to the client.
Continuing Education — Complete 30 hours of continuing education every two years to maintain
competence, demonstrate specified levels of knowledge, skills, and abilities, and keep up with
developments in financial planning. Two of the hours must address the Code and Standards.

Item 3 Disciplinary Information

Form ADV Part 2B requires disclosure of certain criminal or civil actions, administrative proceedings,
and self-regulatory organization proceedings, as well as certain other proceedings related to
suspension or revocation of a professional attainment, designation, or license. Mr. Jacob C. Rich has
no required disclosures under this item.

Item 4 Other Business Activities
Jacob C. Rich is not actively engaged in any other business or occupation (investment-related or
otherwise) beyond his capacity as Investment Adviser Representative of Capstone Wealth Advisors,

Inc. Moreover, Mr. Rich does not receive any commissions, bonuses or other compensation based on
the sale of securities or other investment products.

Item 5 Additional Compensation

Jacob C. Rich does not receive any additional compensation beyond that received as an Investment
Adviser Representative of Capstone Wealth Advisors, Inc.

Item 6 Supervision

Ronald J. Rich is responsible for supervising the advisory activities of Jacob C. Rich and can be
reached at 317-577-8233.

Item 7 Requirements for State Registered Advisers

Jacob C. Rich does not have any reportable arbitration claims, has not been found liable in a
reportable civil, self-regulatory organization or administrative proceeding, and has not been the subject
of a bankruptcy petition.



Teresa L. Barthuly

Capstone Wealth Advisors, Inc.
5875 Castle Creek Pkwy.
Ste 290
Indianapolis, IN 46250

Telephone: 317-577-8233
Facsimile: 317-577-8234

November 5, 2021

FORM ADV PART 2B
BROCHURE SUPPLEMENT

This brochure supplement provides information about Teresa L. Barthuly that supplements the
Capstone Wealth Advisors, Inc. brochure. You should have received a copy of that brochure. Contact
us at 317-577-8233 if you did not receive Capstone Wealth Advisors, Inc.'s brochure or if you have any
questions about the contents of this supplement.

Additional information about Teresa L. Barthuly (CRD # 7080164) is available on the SEC's website at
www.adviserinfo.sec.gov.




Item 2 Educational Background and Business Experience

Teresa L. Barthuly

Year of Birth: 1964

Formal Education After High School:
* Degree from Purdue University, MS Business Admin, 1986

Business Background:
» Capstone Wealth Advisors, Inc., Investment Adviser Representative, 9/2021 - Present
» Capstone Wealth Advisors, Inc., Administrator, 8/2008 - Present

Item 3 Disciplinary Information

Form ADV Part 2B requires disclosure of certain criminal or civil actions, administrative proceedings,
and self-regulatory organization proceedings, as well as certain other proceedings related to
suspension or revocation of a professional attainment, designation, or license. Ms. Teresa L.
Barthuly has no required disclosures under this item.

Item 4 Other Business Activities
Teresa L. Barthuly is not actively engaged in any other business or occupation (investment-related or
otherwise) beyond her capacity as Administrator/Investment Adviser Representative of Capstone

Wealth Advisors, Inc.. Moreover, Ms. Barthuly does not receive any commissions, bonuses or other
compensation based on the sale of securities or other investment products.

Item 5 Additional Compensation

Teresa L. Barthuly does not receive any additional compensation beyond that received as an
Administrator/Investment Adviser Representative of Capstone Wealth Advisors, Inc.

Item 6 Supervision

Ronald J. Rich is responsible for supervising the advisory activities of Teresa L. Barthuly and can be
reached at 317-577-8233.

Item 7 Requirements for State Registered Advisers

Teresa L. Barthuly does not have any reportable arbitration claims, has not been found liable in a
reportable civil, self-regulatory organization or administrative proceeding, and has not been the subject
of a bankruptcy petition.



